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Middlebrook Pike United Methodist Church

2008 Stewardship Campaign

Frequently
Asked

Questions

Enabling us to be and make
disciples of  Christ!

For more information, 
please contact:

Mark or Molly Troutman
865-584-1823

cmtroutman@comcast.net

Dale or Carolyn Allen
865-691-2122

abcdallen@hotmail.com

85 years ago, a community came together to 
build what has today become Middlebrook Pike 

United Methodist Church. Now it’s our turn to 
“pave the way” for future disciples of  Christ by 

securing the fi nancial future of  our church.
Please, we need your help! 

How many ways are there 
to donate?

The church will work with you to ac-
cept donations in almost any form 
imaginable. Cash, checks, and elec-

tronic funds transfer are of course eas-
ily handled. We can also accept assets 
such as stocks, bonds, automobiles, boats, 
property, and endowments. Pledges may 
be made on a weekly, monthly, or annual 
basis. 
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How can I know what and how 
much to donate?

This is between you and God. We can 
only suggest that you read through 

the various stewardship materials you will 
be receiving throughout this campaign. 
Those will help you better understand the 
Biblical basis for sacrifi cial giving and 
for tithing. They will help you understand 
that—as much as the church needs your 
gifts—giving is more about your relation-
ship with God. The act of giving is good 
for your soul in so many ways. 

We also ask that you search for the an-
swers to this question through diligent 
prayer. Pray with the confi dence that God 
will reveal to you both the method and 
substance of your pledge. Through prayer, 
you will know what you should write on 
each of the pledge cards when Commit-
ment Sunday arrives on November 18. 

If you have a prayer request during this 
stewardship emphasis period, please pass 
it along to Elaine Ruth or Joyce Haas, our 
Prayer Emphasis Team Leaders.
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Why is it so important to pay down 
our debt at this time?

Our church leaders launched this capi-
tal campaign to address several criti-

cal needs faced by MPUMC. One reason is 
to reduce the roughly $66,000 in interest we 
pay on the loan each year through our an-
nual ministries budget. For comparison, this is 
more than we spend on the Children’s, Youth, 
College, Education, and Family Ministries com-
bined (not including staff salaries). Imagine 
what more we could do in those areas—and 
in new areas—if we didn’t have to pay that 
interest!

The other major issue we face is better posi-
tioning our church to grow. Did you know that 
66% of the people within a 5-mile radius of 
MPUMC are basically un-churched? Our Vi-
sioning Team has been doing lots of research 
and has a solid grasp on what it will take to 
bring more or our church neighbors through 
our doors—and then keep them coming back. 
They have crafted an exciting vision that en-
hances both ministries and facilities including 
more parking, renovations to both the old and 
new sanctuaries, additional nursery and class-
room space, and several new ministries. You 
will hear more about these ideas in upcom-
ing publications. To implement these plans, we 
want to raise the money fi rst so we can grow 
and serve without incurring more debt and 
therefore more interest.
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Didn’t “Answering the Call” pay off  the 
debt from the Family Life Center?

“Growing by Grace” originally raised 
about $1 million to offset the cost of 

building the Family Life Center. “Answering 
the Call” then reduced our loan by another 
$473,000. All of the funds raised through 
these campaigns have been paid upon the 
principal of our loan. In addition, we have 
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Will there be any other major fund-
raising campaigns conducted during 
this 3-year capital campaign?

We must continue to have a yearly 
stewardship campaign that raises the 

funds needed for our annual ministries and 
operating expenses. But for the next three 
years, this will be the only time we plan to 
ask for a commitment to both the annual min-
istries campaign and the capital campaign 
(subject to God’s redirection of course)!
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Wait, did I just hear that I need to 
make two pledges? 

We hope so, but that is up to you. 
You will be given two pledge cards, a 

beige one for the annual ministries budget 
and a pink one for the capital campaign. 
We ask that you prayerfully consider what 
you should give to either or both campaigns. 
Our top priority is to fund the 2008 an-
nual budget. Gifts to the capital campaign 
should be over and above your pledge to 
the annual budget. 
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Why is it important to pledge now for 
donations that I won’t make for a year 
or two in the future?

Each year, your church leaders rely on 
pledges to create operations budgets 

and plan our ministries. Without a similar 
understanding of the amount expected to 
be generated from the capital campaign, 
we cannot properly plan to fund the vision 
for the expansion of our ministries and im-
provement of our facilities.
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What is the stewardship campaign? 
I hear about annual ministries budgets 
and sometimes a capital campaign?

The 2008 Stewardship Campaign has 
two components: 1) an annual bud-

get component to fund our annual ministries 
through our tithes, and 2) a capital com-
ponent to raise funds to retire debt and to 
provide monies to fund our visions for the fu-
ture of our church. The annual budget needs 
will be underwritten by pledges to be paid 
during the calendar year 2008. The capi-
tal component will be funded from pledges 
spanning 3 years (2008 through 2010).
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What will be done with the money 
raised through this capital campaign?

The goal of the capital campaign 
is to ensure MPUMC can continue to 
fulfi l its mission to make disciples for 

Christ well into the future. Depending on the 
amount raised, our church leaders will evalu-
ate paying down our existing loan, building 
more parking, investing in additional land 
should it become available, renovating our 
nurseries, improving educational facilities, 
or enhancing other facilities that will help 
the church always meet our growing needs, 
and our need to grow!
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How much debt does the church cur-
rently have? Where did it come from?

In 1998, we borrowed $2.5 million to 
refi nance existing debt and fund the 

construction of the Family Life Center—and 
through the good stewardship of our congre-
gation, we have been steadily paying off 
the loan since then. In August 2007, the bal-
ance was $1.23 million including $125,000 
we added to the loan to build the church of-
fi ces, and $174,918 and $144,539 to buy 
the McGuinness and Caruso properties.
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In 1998, A.

received periodic gifts that have been ap-
plied toward reducing the balance of our 
loan. The 3-year capital campaign we are 
embarking on replaces the “Answering the 
Call” program.


